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Eitan will be joining us to share his presentation titled:

Culture of Sales and Service Excellence

During this presentation, we will explore the Dynamic Achievement
unique three phase process that guarantees to deliver the sales and
service results that you want and the highest return on your investment.
What is a great sales and service culture? Why is it so important? What is
your role and responsibility as a leader in your organization to develop a
culture of sales and service excellence?

About Eitan

Eitan Sharir is a corporate culture consultant, leadership coach, and
President of Dynamic Achievement. For more than 25 years, Eitan has
worked with many leading organizations to develop cultures of
leadership, team, sales, and service excellence, that deliver real and
measurable results. To enable organizations to achieve the real, and
sustainable business results they are looking for, Eitan applies a three-
phase approach unique to Dynamic Achievement. Eitan Sharir is also the
author of Activate Your Power — How to Unlock Your Full Potential and
Direct Your Own Success.




